
What are Buyer Contacts &  

How do I do them? 

The entire 4-H Junior Market Livestock program works because businesses & individuals choose to 

spend their money to support it.  We call these people “Buyers” but really it’s just anyone who we can 

invite to the auction that will potentially bid on an animal, give and add on, or donate to the Charitable 

Buyers Club.   

Every year 4-H members involved are asked to make Buyer Contacts.  This is a formal presentation & 

invitation to attend the auction.  The Auction depends on each of you presenting to a minimum of 4 

potential buyers.  We have worked hard to establish a list of buyers who have been contacted and it’s a 

good place to start, but we need you to find and invite new buyers as well.   

Each participant is assigned 4 buyer contacts.  You will pick up your assigned contact list & marketing 

materials in MAY from the CES office.  The lists will also be emailed.  These are required, you may do 

more, you may ask the Buyer Contact Coordinator (Heather Corbridge) for different businesses.  Please 

do not contact anyone on the DO NOT CALL list.  If you have certain businesses you would like to invite 

you may contact Heather by April to request those businesses to be assigned to you.  

Start making your contacts early, sometimes it takes a few weeks to connect with people.   

How to start:  Have a parent call the business to set up an appointment.  Explain over the phone that a 

4-H member would like to give a special presentation and invite them to the 4-H livestock auction at the 

fair. This is a 10 minute presentation and will help our youth develop their public speaking skills. 

Hopefully they already received a SAVE THE DATE postcard in the mail, so this won’t be a completely 

cold call.  

Make a poster, add your own pictures, make a flipchart, or bring a prop. PRACTICE before you go!  If 

you’re new team up with someone you know or go on a “RIDE ALONG”.  You may present with others, it 

just only counts as 1 contact.   Dress professionally: your very best dress.  Be friendly & professional, you 

are representing 4-H.  Remember you are selling the auction, not YOUR animal.  Talk about the program 

as a whole and how many kids are involved and all they are learning.  Tell them everything that’s 

involved from choosing an animal, building a pen, vaccinations, record books, shows, calculating feed 

rations, etc.  People love to hear about all the work it takes to raise livestock and all you’re learning.  

Tell them what fun the auction is!  There’s a fabulous lunch for bidders provided by the Palmer Lions 

Club.  We have lots of cool door prizes and snacks throughout.  It’s the most exciting event at the fair! 

Give them the auction brochure to look over as you speak.  Give everyone you visit a brochure.  Give 

them posters to hang when appropriate.   



Go over the different ways to support: (There are forms including in your marketing materials and 

emailed, not everyone will need all these forms, use your judgement)  

Bid on and purchase an animal: excellent Alaskan Grown meat.  They can consume it, keep the animal 

live, or donate the meat.  A portion can be tax deductible (4-H is a non-profit) 

Charitable Buyers Club: This is a donation they can make today, or any day leading up to the auction.  

There is a form for this.  They can donate any amount and all donations are pooled together.  Animals 

are purchased with the funds, and all meat is donated to local charities including the foodbank, kids 

kupboard, my house, and more.     

Guaranteed Bid: If they want to bid on an animal but cannot attend the auction they can fill our the 

guaranteed bid form.  This can be for a specific person’s animal or a specific type of animal.  They write 

their maximum bid and you turn it in to the 4-H office or they can mail it in.   

Add Ons: Anyone can give an add on to individual 4-H members doing this project.  Add ons need to be 

given in person at the auction.  Any add on $50 or more will be announced at the auction.  This is a great 

way for businesses, family, and friends to support individual 4-H members.   

Invite family, friends, neighbors, local businesses to the auction.  You may pass out as many brochures, 

and hang as many posters as you’re able to.  

Have them fill out the buyer information form, this ensures we have the proper mailing address for their 

mailed invitation.  Past supporters will receive tickets to the fair in the mail in August.  

Thank them for their time 

You or your parent complete the buyer contact google form ONLINE. Link will be emailed out and on 

the facebook page.  You may enter one at a time, or all of them when you’ve completed all 4.   

DUE July 19th   

If you’re new to this, it’s a good idea to go to a buyer contact workshop & learn how.  There will be one 

on July 9th at the Fairgrounds.   

 


